MAGIC Supreme 6
Tracking Sheet

Eniam THIS SHEET BY NooN EVERY Monpay To vour DmmecTOR!

Name: Month:
Phone #: Intelliverse #:
Week ending date: Director:

1. “When you are not spending time with me you are making a life for me.” | want your family to think

like this! — Gloria Mayfield

Banks

2. Sacrifice is a requirement for Success!!!

YWorx YouRr MAaGIc ZITPCODE — S2631

MAGIC Zip Code -52631 SUN MON TUE WED THU FRI SAT
5 Leads Per Day
Warm Chatters, Referrals, etc.
2 Bookings Per Day
Facials or Classes
$600 in Sales
3 Interviews Per Week
Face-to-Face Interviews
1 Weekly Accomplishment Sheet (Yes/No) Turned in by Monday Noon EST
# FACES PER WEEK (Goal 6-10) MONTH-TO-DATE TOTALS
Name of Faces Sales per Face # Total Faces MTD
1. $ RETAIL Sales Week
2. $ RETAIL Sales MTD
3. Wholesale Order This WEEK
4. Wholesale Order MTD
5. Place an X by your Star Goal for the Quarter
6. Sapphire Star
7. Ruby
8. Diamond
9. Emerald
10. Pearl
Name of Hostess (Goal 3-5) Sales per Class 3-5 PERSONAL INTERVIEWS
1. H Name (Results Yes, No, Maybe)
2. 1.
3. 2.
4. 3.
5. 4.
6. 5.
7. TEAM BUILDING MONTH-TO-DATE
8. # Interviews (Face to Face)
9. # Guests to Meeting
10. # Number of New Team Members
# # # #
M| |A G [ C 6
# # #
Meeting Accountability Glam - Interview/Guest - Cash $600
Attend 2 MK Events Submit 2 W.A.S. 15 New Faces# 6 people per weekif Retail $1,000# Personal Wholesale#




